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Professional Seminars & Trainings
Six Engaging Workshops for Business Professionals
Our Professional Seminars & Trainings help individuals and organizations achieve greater success
with powerful innovative coaching techniques. We focus on meeting the developmental needs across
every industry and profession. Whether you are an owner of a company, an executive within a
corporation, manager in business, or simply looking to enhance your professional skills, our
powerful seminars will challenge and create immediate growth opportunities.

SEMINAR FACILITATORS
Randy Nathan, MA, MSW is President/CEO of Project NextGen
and known nationally as an edutainer. He earned is BA from the
University of Colorado, an MA in Executive Non-Profit Management
from Hebrew Union College, and an MSW from the University of
Southern California. He has spent over twenty-five years inspiring
professionals from all industries to achieve their goals while teaching
them valuable strategies to overcome the obstacles they encounter.
Kenny Baroff, is Principal of Marketing Plus One, LLC founded in
1998. With an undergraduate degree in finance, a post graduate degree
in marketing and over twenty years of retail ownership and
entrepreneurship Baroff knows the ins and outs of running a
successful business. His clients receive exceptional financial consulting,
professional business advice, and innovative marketing strategies.

LOCATION & REGISTRATION
INFORMATION
Time:

9:00 am to Noon

Location:

Powerhouse Studios
7 Littel Road, East Hanover

Includes:

Professional Workbook, Lunch,
Complimentary Coaching &
Marketing Consultation Session

Click here for rates and to register

UPCOMING SEMINARS
October 28: Management & Leadership Skills
High powered comprehensive training focused on proven
management techniques and powerful strategies needed to
become a more confident and respected leader.
December 3: Integrating Digital Marketing within
Traditional Methods
Intensive training focused on the essential elements of
digital marketing and how to incorporate them with the
“old-school” methods are still required in today’s
marketplace.
January 19: Building Strategic Thinking & Assertive
Sales Skills
Through interactive exercises and insightful discussions,
master the assertive communication techniques
guaranteed to give you an edge when you deal with people,
sales, and situations.
February 16: Social Media & SEO Marketing
In order to be successful, a social media presence is
required. Organizations that effectively use social media
have one thing in common: they have a clearly defined
plan. When you leave this workshop, you will know all
of that and more.
March 15: Time Management - Managing Multiple
Priorities & Projects
This cutting edge training is packed with the latest
techniques and prioritizing tools. You will pinpoint old
habits and behaviors, and start replacing them with
success habits all top achievers share.
April 21: Breaking Bad Communication Skills
This jam-packed training involves strategies you need to
identify to correspond efficiently and teaches how to
eliminate bad habits and start communicating more
effectively immediately!

